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NOTICE: You Do NOT Have the Right  
to Reprint or Resell this Guide! 

 
You Also MAY NOT Give Away,  

Sell or Share the Content Herein 
 
 
If you obtained this Guide from anywhere other than 
www.DigitalWarriorLifestyle.com, you have a pirated copy. 
 
Please help stop Internet crime by reporting this to: 
support@digitalwarriorlifestyle.com  
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Disclaimer 
The Publisher has strived to be as accurate and complete as possible in the creation of this report, 
notwithstanding the fact that he does not warrant or represent at any time that the contents within are 
accurate due to the rapidly changing nature of the Internet. 
 
The Publisher will not be responsible for any losses or damages of any kind incurred by the reader 
whether directly or indirectly arising from the use of the information found in this report. 
 
This report is not intended for use as a source of legal, business, accounting or financial advice. All 
readers are advised to seek services of competent professionals in legal, business, accounting, and 
finance field. 
 
No guarantees of income are made. Reader assumes responsibility for use of information contained 
herein. The author reserves the right to make changes without notice. The Publisher assumes no 
responsibility or liability whatsoever on the behalf of the reader of this report. 
 
 



Exclusive Report 
 

 
© Copyright DigitalWarriorLifestyle.com.  All rights reserved.                                        www.DigitalWarriorLifestyle.com
  
 

Page 3 

If you're not at the stage with your online business where you’re selling 
anything yet, don’t worry because you can build this into what you're planning 
to do. 
 
It's simple, I use it in my own business and since I've been doing it my 
average sale value has risen significantly 
 
It basically involves taking your product or service and creating ‘value options’ 
when it comes to purchasing. 
 
Or if you currently only have one option, increase this to two or three as I did 
with my workshops. 
 
I now have a Standard, Advanced and Premium option for each workshop. 
 
Each option has a list of things that are included and the price rises 
accordingly. 
 
This works because the customer can decide which level they want to come in 
at 
 
And having two higher priced options above the original one significantly 
increases my average sale value (just a coupe of sales of the higher options 
can have a significant effect in your bottom line) 
 
But it works the other way around too… 
 
If you currently have a long list of options that your customer can choose from, 
REDUCE them down to 2 or 3 specific, rigid options that the customer 
can't customise in any way. 
 
This might seem counter intuitive but it removes confusion. 
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Also, if you position your prices cleverly you can also 'steer' your customer 
towards the higher priced option because it becomes a 'no- brainer' in terms of 
value. 
 
 
My dentist does something similar to this when it comes to his 
treatment plans, and typically offers and A or B option 
 
He's told me many times that the vast majority of his patients choose the 
higher (most expensive) option. I certainly do. 
 
Usually the easiest way to do this is to simply add value to each option and 
price it higher 
 
So you might sell your basic video course for $xx but then add extras in the 
form of your personal time and expertise, additional content, a subscription 
included and other various things. You could call them your Silver, Gold and 
Platinum levels 
 
In my opinion at the very least you should offer a 'Premium' or 'Platinum' 
version of everything you do. 
 
I've been doing this in my business over the past few years and in terms of 
profits, ONE thing has happened: 
 
I've made more money. 
 
No caveats or conditions - I've simply made MORE MONEY. Which is why I 
strongly encourage you to do the same. 
 
As I've said before, you will have some customers who don't want to even 
consider your basic or standard option, and will buy immediately at your 
premium or prestige level. 
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My own options (after a recent price increase) on my standard products are 
now priced at $97, $197 and $497 
 
Obviously you can call your levels whatever name you wish and price them at 
whatever price you wish. 
 
But as I said above, I STRONGLY encourage you to try this. 
 
The results can be remarkable. 
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Digital Warrior Lifestyle™ is all about living a time-rich and money-rich 
lifestyle that supports whatever you wish to pursue in life. 
 
Visit us for the latest updates and offer. 
 

https://DigitalWarriorLifestyle.com 
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